BEAT 2006 — Features at a Glance — Quick Reference Guide
Templates

Hundreds of industry specific document and email templates have been customized for
ease of use. To access them in ACT, go to:

Write > Other Document (from template)...
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Look in: |L? Templates

- £3Closed Loan

L@ Z3In Contract
CiMarketing

U et 23 0ther Templates
(=) Prospect

@ =1 Scripts
@01 Initial Communication - Direct Marketing Letter
Deskiop @02 Needs Assessment - Call or Meeting Follow - Up
) |@[}2 Meeds Assessment - Call or Meeting Follow-Up
<4 @02 Needs Assessment - Literature Fulfillment
b—) @02 Needs Assessment - Literature Fulfillment Follow - Up @
@102 Needs Assessment - Literature Fulfillment Follow-Up &
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My Computer | Fres of type: | Microsaft Word 2000 or XP Templates (*adt) Lﬂ -
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My Documerts

Drill down through the folders shown above to access the different types of document
templates.



Activity Series
An activity series is a sequence of activities or events that can be scheduled together with

ease. BEAT includes many customized activity series that coincide with common tasks in
the mortgage industry. To access them in ACT, go to:

Schedule > Activity Series

An activity senes allows you to schedule a pre-defined senes of activities with one or more :
85 well a5 select an "anchos™ date for all activities in the series.

Select aciivity sedes and date

Activity series template: z SEI'IES enchor date;

Series description:

MNOTE: After the first year schedule quarterdy update calls to your Platinum/MYFP cients and =
sami-annual calls 1o the rast of the database. This in combination wih bithday calls; anniversay K4

First Payment Call
After Close 3 Week Lef;

You may choose from several templates in the upper portion of the window, and see the
details of the activity series in the lower portion.



Reports

The BEAT software comes with many custom reports that have been specifically

designed for the mortgage industry. To access them in ACT, go to:

Reports > Other Contact Reports...
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Wy Recent
Documents

Look in; | I3 Reports

& Activities

@ BEAT Active Sales

@ BEAT Annual Review

@ABEAT Appraisal Request

&@IBEAT Appraisal_Escrow

&@BEAT Buyer Lead Sheet

@BEAT Closed Loans

EBEAT Contact P&L

@ BEAT Conversation Log

@BEAT Conversion by Referral Name
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EABEAT Escrow Reqt
@ BEAT File Front

@BEAT Floating Pipi
@IBEAT Floating Pip:
@ABEAT Forecasted ¢
&IBEAT ID_Status M
@ BEAT In Process

&IBEAT Locked Pipe
@BEAT Marketing M
@BEAT Marketing R

&ABEAT Conversion by Source @IBEAT Mid Process
@BEAT Current ID_Status Manager @BEAT Originations
O B
Pensme: | [v]
Flesoftype: | ACT! Report ks ("rep) [~

You may select and preview any of the pre-made report templates.




More Information on BEAT
We have more ways for you to get the most out of the BEAT product. View our online
demonstration at the following link:

http://cd-consultinggroup.com/media/beat2006-demo/beat2006-demo.html

We offer a strategic BEAT 2006 Training Guide for sale through our website:

BEAT 2006 Training Guide

Training videos for the BEAT 2006 product are also available through our website:

BEAT 2006 Training Videos

Specialized training is also available. Please e-mail us or call us at 1 (800) 847-1607.


http://www.cd-consultinggroup.com/mm5/merchant.mvc?Screen=PROD&Store_Code=CD&Product_Code=TraningGuide2006&Category_Code=TrainingGuidesP
http://www.cd-consultinggroup.com/mm5/merchant.mvc?Screen=CTGY&Store_Code=CD&Category_Code=TrainingVideoP
mailto:customercare@cd-consultinggroup.com

